
 
epaCUBE Announces Record Month  

with (6) New Customers 
 
 
 
 
 
 
DALLAS, Texas, June 1, 2009– epaCUBE, an innovative provider of product data quality and gross 
profit & pricing optimization solutions announced today the addition of (6) new customers in the 
month of May 2009.   These companies were from various industries including Industrial, Electrical, 
and HVAC distribution.   
 
The companies who licensed epaCUBE included: 
 

The Buckles Smith Electric Company: San Diego, CA 
The Republic Companies: Dubuque, IA 
N. Glantz & Sons: Louisville, KY 
ORS NASCO: Tulsa, OK 
RSC–Refrigeration Sales Company: Cleveland, OH 
Noble Trade/RONA: Montreal, Canada 

 
“The fact these companies are investing in tools to better manage their product data, pricing and gross 
margin is a validation that the epaCUBE product line is critical for these times of economic uncertainty”, 
stated Kathi Scott, CTO & Co-Founder of epaCUBE, “When sales are stagnant or in a downward trend, 
companies must turn to increasing their gross margin to retain or increase their competitive advantage”.   
 
About epaCUBE, Inc. 
 
epaCUBE was founded on the premise that “real dollars” could be reclaimed in the supply chain by solving 
the problems and overcoming the challenges associated with optimizing “gross margin” over “continuously” 
cleansed and up-to-date product data.  The Product Data Management and Gross Profit Optimization tools 
give a company the powerful ability to manage every aspect of its product mix, specifically and optimize 
customer pricing and negotiate with suppliers from a position of strength based upon complete knowledge 
of its products.  epaCUBE enables companies to easily manage product information across existing 
business processes and systems.  It is a powerful solution that improves data quality, dramatically 
increases productivity, maximizes gross margins, optimizes pricing =and streamlines integration with 
internal systems and outside trading partners.   
 
High performance companies thrive from this type of product knowledge, and epaCUBE’s goal is to make 
this level of product information available to the distribution market in a packaged, affordable solution.   
 
For additional information, visit www.epaCUBE.com 
 
Or contact… 
 
Randy Hughes, VP of Sales and Marketing 
Phone: (719) 930-4074;  Email: rhughes@epaCUBE.com 


